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What is a Short Sale?
When the homeowner owes more on their loan than what the home is worth, the bank/lender agrees to take a
reduced payoff. Short sales can occur even in circumstances where the owner is not yet late on their payments.

Would I Qualify for a Short Sale?
Two main things are needed to be considered for a short sale:

• A professional opinion of current market value of the home and to establish that there is no equity in
the property that would allow you to pay off the outstanding loans that are secured against the
property.

• An outline of your monthly financials (income and expenses) to show that you are unable to keep up
with all of your monthly obligations and and explanation of the specific hardship that led to this
situation. Reasons may include mortgage payments that adjusted upwards, job loss or income reduction,
divorce, medical issues, etc.

How Long Does It Take to Do a Short Sale?
The answer to that varies widely and is often impacted by your lender/bank. From listing the home to closing
the sale has ranged from 2 months to 5 months.

What are the Steps to a Short Sale and What do You Need From Me?
• First we need to consult with you and understand your specific circumstances.
• A time is scheduled to see the property and help you prepare for it to be listed for sale.
• Listing and hardship/financial documentation is gathered.
• Listing is put on the market, priced to obtain an offer as quickly as possible
• Once an offer is received, we present it to your bank/lender along with hardship documentation. This

step is often the time consuming part depending on how quickly or slowly the lender assigns us a
negotiator to work with.

• Once we have the approval, most deals close within 21 days.

WOW, That Sounds Like a Lot of Work…How do I Choose the Right Person for the Job?
Make sure it is someone who has first hand experience working short sale listings and has had extensive
training and education on the process. Our skill and diligence at following up with the bank/lender and
negotiating to get the deal approved is what makes us successful. You may hear from others that only about
10% of short sale deals actually close…this seems to be the industry average…our average is 68%!

When Should We Begin Working on the Short Sale Process Together?
Ideally, we would like to talk to you as soon as you recognize that you are or will have difficulty keeping up
with your payments. The sooner we are able to consult with you and point out the options, the best chance you
will have at being successful.

For a no obligation, confidential consultation, contact us at

info@thepremiergroupkw.com




